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ADITYA BIRLA

Delivering strong financial performance U« CAPITAL

adityabirlacapital.com

Figuresin Rs Crore

INVESTING \ FINANCING

39% Iﬁ 11% Iﬁ 30% |—¢
1,657 2,71,556 57,945
2,44,609 44,675
Q2 FY18 Q2 FY19 Q2 FY18 Q2 FY19 Q2 FY18 Q2 FY19
Premium? AAUM? Lending Book3
1 | 77% Ind. APE* growth in Life Insurance, 1 | Equity AAUM crosses Rs 1,00,000 Crore in 1 | NBFC PBT grew 26% with ROE expansion
higher than Industry growth ~13% AMC (grew 29% y-0-y) of 36 bps’ on a diversified book
2 | Gross VNB Margin® at 36.4% in Life 2 | SIP share of Domestic Equity AUM at 29% 2 | HFC lending book grew 2x with NIM
Insurance; EV grew 10% y-o-y improving to 3.3%
3 | Operating EBT increased by 32%°
3 | GWP crossed ~ Rs 100 Crore with 61% 3 | JV with Varde Partners to grow ARC

retail mix in Health Insurance
7NBFC RoE for YTD September based on compounded monthly average

;Includes Life Insurance and Health Insurance gross total premium :)ﬁgiﬁglae“;?gnpﬂrﬁnrqium Equivalent (APE) = 100% of regular premium + 10%
Includes AAUM of Asset Management Business 51 P . .
3Includes lending book of NBFC and Housing Finance Businesses > For individual business based on management estimates

6 EBT excluding other income
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Diversified portfolio with value accretive growth » V'« CAPITAL

adityabirlacapital.com

Balanced loan book growth with focus on

higher margin segments
SME + Retail + HNI mix grew by 44% y-o-y

Improvement in margins led by change in
product mix and ability to pass on
increase in interest cost

Maintaining best in class asset quality
GNPA 0.93% | NNPA 0.40%

EBT Growth of 26% y-o-y
Q2 FY19 EBT: Rs 317 Crore

YTD RoE expanded by 36 bps to 14.3%
RoA at 1.9%

1 RoE and RoA are based on compounded monthly average

Loan book
shift towards

Maintaining

Generating

Figures in Rs Crore
SME + Retail + UHNI B Large + Mid Corporate Others

38,898 48,061
2%

Q2 FY18 Q2 FY19
4.57% 4.64%

Q2 FY18 Q2 FY19
13.9% 14.3% RoE
H RoA

1.8% 1.9%

I : — 2000

H1 FY18 H1 FY19
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Multiple products catering to a range of customer needs # w CAPITAL

adityabirlacapital.com

LAS
Unsecured and Digital

W LAP

Treasury

B LAS

Retail (12% of Loan Book)

19%

33%

Q2 FY18

HNI + Others (12% of Loan Book)

Q2 FY18

10%

52%

Q2 FY19

Q2 FY19

Figures in Rs Crore

SME (27% of Loan Book)

6% 3%

I —
B Broker Funding 12% 12%
Supply Chain Finance 25% 25%
LRD 519 250

LAP
mTL/ WCDL 33% 35%

Q2 FY18 Q2 FY19

Large & Mid Corporate (49% of Loan Book)

. . 9% 12%

W Construction Finance _
Structured Finance 24% 17%
Project Loan 30% 29%

mTL/ WCDL

37% 42%
Q2 FY18 Q2 FY19



Strong focus on quality of book

ADITYA BIRLA
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Delivered consistent loan book growth

CAGR 33% > 48,061
43,242
34,703
25,755
17,588
FY'15 FY'16 FY'17 FY'18  H1FY19

While maintaining strong asset quality

Gross NPA NNPA%

Diversified loan book with Average
Ticket Size (ATS) of Rs 40 Lakhs

Figures in Rs Crore

High quality corporate book with
median internal rating of “A”?!

60%+ exposure to borrowers with credit
rating “A” and above | ATS ~70 Crore

Construction finance exposure to
only Cat A/B developers

ATS: Rs 49 Crore with zero delinquencies

LAP Segment — 11% of overall book

LTV 50%

0.32% 0.22% 0.21% 0.65% 0.40%
0.90% 0.92% 0.93%
0.639
% 0.47%
FY15 FY16 FY17 FY18 H1FY19

180DPD 150DPD 120DPD 90DPD  90DPD

GNPA & NNPA basis IGAAP for FY15 to FY18. Based on Ind AS for H1 FY19

lInternal rating is for exposures more than Rs 7.5 Crores

Secured loan book more than 80%

Primarily focussed on cash flow based
underwriting
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Stable margins across interest rate cycles CAPITAL
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Figures in Rs Crore

Optimised borrowing cost in a hardening —— Cost of Borrowing

interest rate environment 8.76%

8.43%
8.19%
Cost of ° 7.85% 7.84% 7.78% 7.84% 7.96% 8.04%

Maintaining margins through interest rate
cycles

Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2
FY17 FY18 FY19

" - =—NIM (Incl. Fees) (%)
Demonstrating ability to successfully pass

° . 7% 0, 8% 4.8% 7% 9 7% 4.9% .6%
on borrowing cost increases L7% aaw% A5 LR As% TR -o%

Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2
FY17 FY18 FY19

IGAAP
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Well matched ALM with diversified borrowing mix » V'w/CAPITAL
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ALM optimised for liquidity and costs?

Cumulative Outflows W Cumulative Inflows

100% 100%

3 I

82%

0% 30% 40% 40%

15% 25%

0-3 months 3-6 months 6-12 months 1-5 years > 5 years
Cumulative Surplus/ (Gap)
69% |  53% | 0% | e% | 0%

Raised long term borrowing of Rs 5,000+ Crore in

last 2 months

= |FC: Rs 1,000 Crore (7 year green loan)
= Term Loan: Rs 2,550 Crore | NCD: Rs 1,750 Crore

Adequate liquidity pipeline to meet growth
requirements

1 Above figures are as on 315t Oct’2018 based on unaudited management reviewed financials

Figures in Rs Crore

Diversification across instruments and investors?

Borrowing Mix % Sourcing Mix %

Term Loan | 36% Bank NN 51%
NCD [ 32% Mutual Fund [l 16%
cP<3months M 15% Corporate [} 11%
cc/wepl Il 9% FIil. |l 9%
Sub Debt & Others |} 4%
CP >3 months [} 4%

Insurance [} 8%

PF I} 5%

Continue to broad base investor profile
Investor base increased to 351 (Q2 FY18: 298)

Maintaining comfortable capital adequacy
Q2 FY19: CRAR at 17.2%
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Robust risk management approach » U's/CAPITAL
adityabirlacapital.com
Dimension Approach Dimension | Approach Total exposure of Rs 388 Crore
Committee based approach Lifecycle . . oee (0'81%) Of Iendlng bOOk
o . . . . Automation of identified
Underwriting with focus on rigorous credit monitoring of

appraisal and cash flows exposure LB LR L GpesUie

= Of above, exposure of 0.36% is to a solar
power plant built for an SEZ by an IL&FS

Ability to structure transactions

Structurin to capture cashflows along with Early warning AL BRI Ly
2 - security g triggers signs of incipient stress company where the tenants of the SEZ
pay for the power and that is escrowed
to us
Exposure management Event based and regular stress testing )
= Bulk of balance exposure to 3 operating
Dimension Approach Dimension | Approach road and power SPVs which have

adequate cash flows for debt servicing

Scenario and

Conglomerate Aggregate exposure limit set for event based Sector developments and event
level exposure borrower and group and stress testing based impact review through = Total exposure of Rs 15 Crore of total
management monitored continuously " financial stress model lending book to energy holdco
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Key Financials — Aditya Birla Finance Limited % U CAPITAL
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Figures in Rs Crore

Half Year A LY%

FY 17-18 FY 18-19 Key Performance Parameters FY 17-18 FY 18-19
(PY) (CY) (PY) (CY)
38,898 48,061 Lending book 38,898 48,061 = 24%
11.35% 11.59% Average yield 11.45% 11.66%
6.78% 6.95% Interest cost / Avg. Loan book 6.75% 6.90%
4.57% 4.64% Net Interest Income (Incl. Fee Income) 4.70% 4.76%
129 190 Opex 252 361
28% 34% Cost Income Ratio (%) 28% 33%
72 45 Credit Provisioning 138 79
&+ 26% 252 317 Profit before tax 505 652 % 29%
166 207 Profit after tax 332 430

5,507 6,903 Net worth 5,507 6,903
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Value accretive growth
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Lending Book grew ~2x y-0-y

Affordable Loan book nearly at Rs 1,000 Crore in one

year of operation (grew 1.4x y-o0-y) -

Focus on building retail granularity
Average HL Ticket Size reduced to Rs 25 Lakhs

Improvement in Cost Income Ratio
Mainly led by scale and operating efficiency

Maintaining high quality asset book
GNPA 0.71% (Q1: 0.67%) | NNPA 0.31% (Q1: 0.25%)

Building profitable scale
Q2 FY19 EBT Rs 21 Crore (PY: Rs 3 Crore)

Figures in Rs Crore

9,884

5,777 ./@/'

Q2 FY18 Q2 FY19

79%

Q2 FY18 Q2 FY19

. &

21

Q2 FY18 Q2 FY19
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Diversification across products & geographies » V'w CAPITAL
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Segment Mix (%) Geographic Mix (%)

9%

8%

38% 38%
30% 25%
18% 18%
29% 29%
Q2 FY18 Q2 FY19 Q2 FY18 Q2 FY19
B Home Loans = LAP m Construction Finance = Affordable Housing W East = North mSouth = West
- ) -]
~80% of Construction Balanced distribution strategy

LAP Portfolio .
Finance exposure to Cat A

Developers

ATS: 61 Lakhs | LTV: 50% ATS: Rs 16 Crore Direct sourcing ramped up to 47% (PY: 42%)

Tapping growth in Tier 2-4 cities through affordable
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Growth along with focus on building retail granularity CAPITAL
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Margin accretive customer mix in home loan portfolio

31% Salaried

Home Loan
Book:

Rs 6,464 Crore B Non-Salaried

Increasing exposure to underserved self-
employed segment

Home loan ticket size at Rs 25 Lakhs (PY: Rs 42 Lakhs)

Focus on increasing reach and building retail granularity
ﬂ n Avg. Ticket Size
Rs. Lacs

30,528

W Customers

9,961

Q2 FY18 Q2 FY19

70 branches | 3,500+ channel partners

30k+ customers (grew 3x y-o-y)
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Optimised borrowing cost in a hardening

) ) 7.9% 8.0%
Interest rate environment /7%
Maintained margins across interest rate
cycles

Q2 FY18 Q1 FY19 Q2 FY19
Demonstrating ability to successfully pass Yield ® NIM (incl. Fees)

on borrowing cost increases 10.3%

9.5% 9.7%

Maintainin

3.3% 2.9% 3.3%

Q2 FY18 Q1 FY19 Q2 FY19
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Prudent asset liability management » U'w/CAPITAL

adityabirlacapital.com

Optimised ALM for liquidity and cost! Diversification in borrowing mix and investor profile?!
Cumulative Outflows B Cumulative Inflows Borrowing Mix % Sourcing Mix %
100% 100%
6300 Term Loan |5+ Bank | 5%
66% NCD I 10% Mutual Fund I 10%
cP I 6% Insurance | 3%
o 27% 27%
21% 23% cc/wepL | 2% PF | 2%
| =0 R
Sub Debt & Others | 3% Corporate | 1%
0-3 months 3-6 months 6-12 months 1-5 years > 5 years
0% | 10a% | o% | @ow | ow Continue to broad base investor profile
Investor base increased to 76 (Grew 9% y-o0-y)
Adequate long term bank lines available to meet Maintaining comfortable capital adequacy
growth requirement Q2 FY19: CRAR at 17.09% (Regulatory Requirement 12%)

1 Above figures are as on 315t Oct’2018 based on unaudited management reviewed financials
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Key Financials — Aditya Birla Housing Finance Limited # V'« CAPITAL
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m Figures in Rs Crore Half Year
FY 17-18 FY 18-19 Key Performance Parameters FY 17-18 FY 18-19
(PY) (CY) (PY) (CyY)
5,777 9.884 Lending book 5,777 9,884 4+
9.96% 10.01% Average yield 10.10% 9.86%
6.93% 7.20% Interest cost / Avg. Loan book 6.97% 7.18%
3.26% 3.32% Net Interest Margin (incl. Fee Income) 3.40% 3.12%
f ~2x 132 242 Revenue 246 461 f ~2x
79% 70% Cost Income Ratio (%) 75% 71%
6 4 Credit Provisioning 10 10
0.43% 0.71% Gross NPA Ratio 0.43% 0.71%
3 21 Earnings before tax 11 34 ‘ 3x

648 1,136 Net worth 648 1,136
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Profitable growth aided by improvement in asset mix CAPITAL

adityabirlacapital.com

2 Year CAGR: Domestic: 23% | Domestic Equity: 49% Figures in Rs Crore

Domestic Equity AUM grew by 33% y-o0-y ._@—» 2,71,556
Overall Equity AUM! at ~Rs 1 Lakh Crore 2,44,609 7390
10,018
1,83,033
. o o . ,151 1,63,228
Maintained equity market share in e L o6 058
challenging market conditions L 25 102

Operating EBT increased by 32%
Reported PBT 23 bps2 of AAUM (PY: 21 bps?)

Q2 FY17 Q2 FY18 Q2 FY19
Alternate and Offshore - Others Domestic - Fixed Income
Alternate and Offshore - Equity B Domestic - Equity

Equity % of

- 24% +6% 31% +5% 36%
Lincludes Offshore and Alternate Equity Mlt_NIarket 8.04% 9.03% 9.04%
2 Qperating EBT excludes other income

3 Annualized quarterly earnings

Impact of recent SEBI circular will depend
on evolving industry dynamics
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Continued focus on retail expansion » V'w CAPITAL

adityabirlacapital.com

Figures in Rs Crore

Retail + HNI AUM! at Rs 1,25,000+ Crore HNI 1,27,385
Grew by 22% y-o-y Increasing mretal | 1,04,646
i 70,698 77,656
47,159 o723
Investor folios up 2x in 2 years - moom 2 I
About 1 million addition in H1 FY19 Sep'16 Sep'l7 Sep'18
Monthly SIP book? over Rs. 1,000 Crore - € -
Grew ~3x over 2 years | SIP market share 11.7%3 Slenificant 5 4.8
SIP Book contributes 29% of total
domestic Equity AUM >ept-16 sepriy Sepris
SIP Tenure > 10 years at 68%
. @ 1,027
Broad based retail penetration in B-30 Grouthin l 741
g . 372
cities with AUM at ~ Rs 31,200 Crore
B-30 contributes 33% of retail AUM Sept-16 Sept-17 Sept18

1Source: AMFI  ZIncluding STP 3 Excluding STP
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Balanced Distribution Network w/CAPITAL
adityabirlacapital.com
Overall AUM Sourcing Mix (%) Equity AUM Sourcing Mix (%)
IFA Bank W National Distributor M Direct IFA Bank W National Distributor M Direct

19% 17%
13% 11%
42% 44%
25% 27%
H1 FY18 H1 FY19 H1 FY18 H1 FY19
Balanced Sourcing Mix IFA has Greater Share in Equity Sourcing
Growing IFA network Strong pull led by brand and fund performance

Wealth Forum has ranked us as the No.1 Fund House in investor education and distributor training
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Building blocks for retail expansion % '« CAPITAL

adityabirlacapital.com

Continue to strengthen distribution network Sweat Digital Assets
—_—
249 Target to reach 275+ locations by FY19 W Digital Transactions as % of Total ? s:p) SIPNOW - RObF’ advisory
Locations Expand to emerging markets i website
Sasse Important PLan
63%
—_—
State-of-the-art technology to
88 Increasing presence through tie-ups with 55% provide access to a host of
: Transactions & services—
Banks PSU and Co-operative Banks . anytime, anywhere!
—— H1 FY18 H1 FY19
73,000+ New IFA empanelment, increasing active IFA Dedicated mobile application
IFASs count and sales productivity for distributors
Aspire to build
—_—
scale across digital -
230+ Identify new partners and empanel & .,MOb'/.e app launched o Il
National R i . Assets . facilitate investments especially
e distributors with robust online platforms o in Liquid funds
Distributors ACCOUNT




Key Financials — Aditya Birla Sun Life AMC Limited
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Figures in Rs Crores

Half Year A LY%

FY 17-18 FY 18-19 Key Performance Parameters FY 17-18 FY 18-19
(PY) (CY) (PY) (CY)

2,24,650 2,54,207 Domestic AAUM? 2,24,650 2,54,207 f 13%
68,592 90,979 Domestic Equity AAUM? 68,592 90,979 A' 33%
9,941 9,959 Alternate and Offshore Equity AAUM 9,941 9,959
78,532 1,00,938 Total Equity 78,532 1,00,938

312 371 Revenue from Operations 582 723
21 16 Other Income 45 26
333 387 Total Income 627 749
206 232 Costs 381 448
32% f 106 139 Earnings before tax (excl. other income) 201 275 “‘ 37%
127 155 Earnings before tax 246 301
83 106 Earnings after tax 163 207

1Quarterly Average Assets Under Management (AAUM)

2 Annualised Q1 FY19 earnings
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Fast growing franchise with significant value creation # V'« CAPITAL

adityabirlacapital.com

Figures in Rs Crore

L) . 1
Individual APE* grew by 60% y-0-y Quarter growth: 77% y-o-y 577
Significantly higher than industry growth
Industry: 10% | Private: 11% | Top 4 Private?: 6% 361 ok
290
Group FYP grew by 42% y-o-y
Group business is value accretive
Improved rank in Individual business by 2 v 1 Fyis 1 FyLs
spots to No.72
Gross VNB doubled y_o_y 2.8% 2.6% +113 bpS 3.7%
Improved Gross VNB Margin3 to 36.4%
Embedded Value (EV) grew by 10% y-o-y Ind. APE . .
h
EV as of Sep 30, 2018 at Rs 4,397 Crore® E 9 v
1 Annualised Premium Equivalent (APE) = 100% of regular premium + 10% of single premium 3 Based on Individual Business basis Management estimates for half year FY19

2 Rank and Market Share amongst players (Excl. LIC) based on Individual APE: Source IRDAI 4As per MCEV method basis Management estimates for half year FY19
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Focus on value accretive product mix b CAPITAL
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Figures in Rs Crore

Increasing Share of Ind. Protection in Product Mix Improvement in VNB Margins?
28.2% 36.4% Gross VNB grew 2X y-0-y
---' % Protection Q
> 218 . .
30% Nonpar > .,0] Factors contributing to sharp
P g 105 improvement in Net VNB:
34% 0 . i i .
e 23% o = +yve impact: Higher protection mix and
mULIP ductivit thi iet h I
1 ryis 1 Fys productivity growth in proprietary channe
= +ve impact: Volume growth and controlled
L1 FYVL8 1 V19 H1 FY'18 H1 FY'19 expenses in partnership channel
o 14 = -ve impact: New business strain from
Protection mix doubled y-o-y % scaling up of HDFC bank partnership
Maintaining balanced product mix 2 -82
92.0% 3% Net VNB Margin for Q2 FY19 at 2.5%

H . (V)
1Based on Individual Business basis management estimates for H1 FY19 Qz FY18 Net VNB Margln 16.7%
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Balanced sourcing strategy with strong growth in partnerships CAPITAL
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Figures in Rs Crore

Consistent increase in contribution of Partnership Channel Proprietary Channel
partnerships channel
313
B o0
71
. . . H1 FY18 H1 FY19 H1 FY18 H1 FY19

HDFC Bank partnership scaling up with
avg. branch activation currently at 30% -

i

46% B Partnerships

80% 54% Proprietary

Proprietary channel contributing

significantly to margin improvement H1FYi8 HL1FYL9
Efficiencies in proprietary channel driven by:
® Increase in productivity

= Protection mix growing to 13%

2% 13%
Channel-wise 559

% Protection

52%

Partnerships Proprietary

Traditional
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Focus on quality of business » V'«/CAPITAL
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Fund Performance across categories Persistency Ratios?

Internal Benchmark B Fund

74%
20, 8% 16% 68% /0%
6 g9, 10% 12% 62% 63%
5% W a0 57% 56%
3% 8% 8% 50% 51%
- |
1Yr 5Yr 1Yr 5Yr 1Yr 5Yr 13th month 25th month 37th month
Assure Enhancer Maximiser B H1FY17 H1 FY18 H1 FY19
(Debt Fund) (Balanced Fund) (Equity Fund)
Superior performance against internal benchmarks Quality growth reflected by consistent improvement in
despite volatile market conditions persistency ratios

1parameters are pertaining to Individual Business



Key Financials — Aditya Birla Sun Life Insurance Limited
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Figures in Rs Crore

Half Year

4+ %
f 2x
*

FY 17-18 FY 18-19 Key Performance Parameters FY 17-18 FY 18-19
(PY) (CY) (PY) (CY)
78% " 204 364 Individual First year Premium 372 601
71% ‘.‘ 252 431 Group First year Premium 369 715
8% t 701 759 Renewal Premium 1,291 1,367
1,158 1,554 Total Gross Premium 2,033 2,683
1,339 1,746 Revenue 2,365 3,079
15.9% 15.8% Opex to Premium (Excl. Commission)?! 18.0% 17.4%
19.7% 20.5% Opex to Premium (Incl. Commission)?* 22.1% 22.1%
83 17 Earnings before tax 94 46
74 14 Earnings after tax 84 38
Assets Under Management 36,266 38,129

1Based on IRDAI Reported Financials
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Strong growth led by retail

ADITYA BIRLA

adityabirlacapital.com

GWP grew ~2x with 1.2 Mn lives covered
Retail Mix: 61% (PY: 16%)

Rapid distribution capacity build up
* Multi channel mix with Banca at 54%

e Capacity significantly higher than peers at the

same time of their development

Focus on improving claims experience

Building Profitable Growth
* Peak Quarterly loss in Q2 FY19 at Rs 73 Crore

* Business expected to break-even in ~3 years at
indicative GWP levels of Rs 1,700 to 2,000 Crore

Figures in Rs Crore

177
69 Group
Strong GWP 96
82_./0/'.“' Retail
——— |/
H1FY18 H1FY19
106%
96%
Focus on .
H1 FY18 H1FY19
285%
Improvement

. 186%

H1FY18 H1 FY19




Significantly scaled up distribution and provider network

R

ADITYA BIRLA

adityabirlacapital.com

One of the largest third party distribution
capacities
8 Banca tie-ups within 18 months :

= HDFC, DCB, RBL, Deutsche Bank, AU Bank, KVB
and AB Payment Bank

= SVCsigned up in Q2 FY19

= Monthly utilization of available capacity at
20% - 25% with significant upside potential

= Additional verticals within Partner Banks to
further scale capacity

One of the largest provider networks
Tied up with 5,000+ hospitals across 650 cities

Branches

Agents

No. of Cities

Hospitals

Sales Force

VvyVvyYyy

43

8,500+

40

A e
=N =N
3,200+

59

T

17,500+

59

T

18,000+
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Driving value through diversification » V'« CAPITAL

adityabirlacapital.com

Increasing contribution of Retail GWP Geographical diversification (% contribution of Non-Metro)
7% 34%
61%
34% Retail % of 8%
6% - °
° - Total GWP o
FY 17 FY 18 H1 FY19 FY 17 FY 18 H1 FY19

Improving margins by Increasing retail mix
Retail Mix has grown 4x YoY Presence across 41 cities through 59 branches and 650+ locations

through third party partners

Increasing mix of Fixed benefit product (Fixed benefit % total GWP) Balanced channel mix with increasing Banca%

21% 5
28% 28% 20% Others

8% J 28% 54% Banca
i ]
E— |

FY 17 FY18 H1FY13 FY 17 FY 18 H1FY 19

Driving higher fixed benefit products for improving margins Higher Banca driving scale and optimal expense ratio
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Other Financial Services businesses
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Other Financial Services Businesses » Vs CAPITAL
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Figures in Rs Crore

Half Year

FY 17-18 FY 18-19 Key Performance Parameters FY 17-18 FY 18-19
(PY) (CY) For Other Financial Services Businesses! (PY) (CY)
86 156 Aggregate Revenue 177 321
2 (1) Aggregate Earnings before tax 11 3

General *  Premium placement grew y-o-y by 14% to Rs 1,695 Crore in H1 FY19
Insurance * Revenue increased to Rs 109 Crore (PY: Rs 40 Crore) on account of regulatory changes in MISP guidelines
Broking * EBT at Rs 8 Crore (PY Rs 11 Crore) due to margin compression led by regulatory changes

Stock and * Revenue at Rs 44 Crore (grew by 11% y-o-y)
Securities * Focus on increasing business from digital channels
Broking e EBT grown by 39% y-o-y

Lincludes General Insurance Broking, Stock and Securities Broking, Private Equity and Online Personal Finance
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Aggregate financials




Delivering strong financial performance
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Consolidated Revenue!?

3,961

3,008
Q2 FY18 Q2 FY19
Profit After Tax (After Ml) Q2 FY18 Q2 FY19 Growth

Established Businesses® o
(Ex- Fair Value Change) Al ﬂ 23 A)
H1 FY18 H1 FY19

Consolidated 397 4%

Figuresin Rs Crore

Consolidated PAT Reconciliation (IGAAP Vs. Ind AS)

Figures in Rs Crore Q2 FY19
PAT after Ml (As per IGAAP) 227
EIR on assets and liabilities (15)
ECL methodology adoption 1
MTM/ Fair Valuation (31)
Non-controlling interest adj. on above 21
Group share on account of Ind AS on JVs (3)
Others (incl. impact of Deferred Tax)?! (4)
PAT after Ml (As per Ind AS) 195
Delta (Ind AS PAT vs. IGAAP PAT) (14%)

1 Asset Management and Wellness businesses consolidated based on equity accounting under Ind AS, however included in revenue to show holistic financial performance

2 Includes NBFC, Asset Management and Life Insurance business
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Established Business PBT grew 23% y-o0-y

= Life Insurance profit ex fair value changes
impacted mainly on account of investment in
HDFC banca ramp-up

Emerging Businesses on a steady path to

achieving scale and profitability

= HFC delivering strong growth in profits

= Health insurance at peak quarterly loss and
expected to break-even in ~3 years

Overall profitability impacted largely by:

= Change in Fair Value of investments due to
market conditions

= Brand and interest expenses incurred at ABCL
standalone

LInclude other financial services and standalone ABCL financials (net of eliminations)

Figures in Rs Crore

Consolidated PAT: Bridge from Q2 FY18 - Q2 FY19

Book growth and
improvement in
business mix

\/ 11 : 10

48 I B S

. (11) | (12) | .
225 (34)

195
Established

Includes mainly
brand and interest
expense

HDFC Banca
scale-up

(42)

Emerging

Q2 FY18 ABFL AMC ABSLI ABHFL ABHI Others! FV Impact Q2 FY19
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Annexure

Consolidated Financials
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Figures in Rs Crore

Half Year A LY%

FY 17-18 FY 18-19 Consolidated Profit & Loss FY 17-18 FY 18-19

(PY) (CY) (PY) (CY)

2,699 3,590 Revenue 5,019 6,653 33%

1,060 1,266 EBITDA 1,998 2,483
730 969 Less: Interest Expenses for lending businesses 1,390 1,854

9 24 Less: Other Interest Expenses 20 45

321 272 EBDT 588 583
21 23 Less: Depreciation 40 44
300 250 Earnings Before Tax (before share of profit/(loss) of Joint ventures 548 539
42 53 Add: Share of Profit/(loss) of associate and Joint ventures 82 104
342 303 Earnings Before Tax 629 644
101 132 Less: Provision for taxation 206 272
16 (24) Less: Minority Interest 27 (39)

225 195 Net Profit (after minority interest) 397 411 f 4%




'\ |ADITYABIRLA

« CAPITAL

adityabirlacapital.com

Segmental Revenue Ya

Figures in Rs Crore

Half Year A LY%

aoe N Qunterz

FY 17-18 FY 18-19 Businesses FY 17-18 FY 18-19
(PY) (CY) (PY) (CY)
1,096 1,346 NBFC 2,123 2,618
312 371 Asset Management! 582 723
1,339 1,746 Life Insurance 2,365 3,079
26% "‘ 2,747 3,463 Established Businesses 5,070 6,419 ‘.‘ 27%
132 242 Housing 246 461
36 102 Health Insurance? 99 178
40 109 General Insurance Broking 88 226
40 44 Stock & Securities Broking 76 87
29 8 Other Financial Services 48 18
(15) (6) Inter Segment Elimination (31) (14)
32% 3,008 3,961 Consolidated? 5,596 7,374 4+ 2%

1Aditya Birla Sun Life AMC Ltd consolidated based on equity accounting under Ind AS, however considered as a part of segmental performance to show holistic financial performance
2Aditya Birla Wellness Pvt Ltd consolidated based on equity accounting under Ind AS, however considered as a part of segmental performance to show holistic financial performance



'\ |ADITYABIRLA

Segmental EBT » V'«/CAPITAL

adityabirlacapital.com

Figures in Rs Crore

Half Year A LY%

FY 17-18 FY 18-19 Businesses FY 17-18 FY 18-19

(PY) (CY) (PY) (CyY)

252 317 NBFC 505 652

127 155 Asset Management?! 246 301

83 17 Life Insurance 94 46

462 489 Established Businesses 845 1,000 " 18%
3 21 Housing 11 34

(49) (73) Health Insurance? (83) (137)

11 8 General Insurance Broking 30 23
3 3 Stock & Securities Broking 4 6

(5) (46) Other Financial Services (16) (88)

425 404 Consolidated*2 791 838 " 6%

1Aditya Birla Sun Life AMC Ltd consolidated based on equity accounting under Ind AS, however considered as a part of segmental performance to show holistic financial performance
1Aditya Birla Wellness Pvt Ltd consolidated based on equity accounting under Ind AS, however considered as a part of segmental performance to show holistic financial performance
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PROTECTING INVESTING FINANCING ADVISING

Aditya Birla Capital Limited

CIN: L67120GJ2007PLC058890
Regd. Office: Indian Rayon Compound, Veraval — 362 266, Gujarat

Corporate Office: One Indiabulls Centre, Tower 1, Jupiter Mills Compound, 841, Senapati Bapat Marg, Elphinstone Road, Mumbai — 400 013

Website: www.adityabirlacapital.com
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= CY-Current Year = NIl — Net Interest Income

= FY - Financial Year (April-March) = NIM — Net Interest Margin

= PY-—Corresponding period in Previous Year = DPD — Days past due

=  PQ-Previous Quarter = CAB - Corporate Agents and Brokers

* Ql-April-June =  AAUM - Quarterly Average Assets under Management
= Q2 - July-September =  FYP - First Year Premium Income

= Q3 -October - December = Banca - Bancassurance

= Q4 -January - March = VNB - Value of New business

= YTD - Year to date »  GWP —Gross Written Premium

» ECL- Expected Credit Loss
= EIR — Effective Interest Rate
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The information contained in this presentation is provided by Aditya Birla Capital Limited (“ABCL or the Company”), formerly known as Aditya Birla Financial Services Limited, to you solely for your reference. This document is being
given solely for your information and for your use and may not be retained by you and neither this presentation nor any part thereof may be (i) used or relied upon by any other party or for any other purpose; (ii) copied,
photocopied, duplicated or otherwise reproduced in any form or by any means; or (iii) re-circulated, redistributed, passed on, published in any media, website or otherwise disseminated, to any other person, in any form or
manner, in part or as a whole, without the prior written consent of the Company. This presentation does not purport to be a complete description of the markets conditions or developments referred to in the material. Any
reference herein to "the Company" shall mean Aditya Birla Capital Limited, together with its subsidiaries / joint ventures.

Although care has been taken to ensure that the information in this presentation is accurate, and that the opinions expressed are fair and reasonable, the information is subject to change without notice, its accuracy, fairness or
completeness is not guaranteed and has not been independently verified and no express or implied warranty is made thereto. You must make your own assessment of the relevance, accuracy and adequacy of the information
contained in this presentation and must make such independent investigation as you may consider necessary or appropriate for such purpose. Neither the Company nor any of its directors, officers, employees or affiliates nor any
other person assume any responsibility or liability for, the accuracy or completeness of, or any errors or omissions in, any information or opinions contained herein, and none of them accept any liability (in negligence, or
otherwise) whatsoever for any loss howsoever arising from any use of this presentation or its contents or otherwise arising in connection therewith. Any unauthorised use, disclosure or public dissemination of information
contained herein is prohibited. The distribution of this presentation in certain jurisdictions may be restricted by law. Accordingly, any persons in possession of the aforesaid should inform themselves about and observe such
restrictions.

The statements contained in this document speak only as at the date as of which they are made, and the Company expressly disclaims any obligation or undertaking to supplement, amend or disseminate any updates or revisions
to any statements contained herein to reflect any change in events, conditions or circumstances on which any such statements are based. By preparing this presentation, neither the Company nor its management undertakes any
obligation to provide the recipient with access to any additional information or to update this presentation or any additional information or to correct any inaccuracies in any such information which may become apparent. This
document is for informational purposes and private circulation only and does not constitute or form part of a prospectus, a statement in lieu of a prospectus, an offering circular, offering memorandum, an advertisement, and
should not be construed as an offer to sell or issue or the solicitation of an offer or an offer document to buy or acquire or sell securities of the Company or any of its subsidiaries or affiliates under the Companies Act, 2013, the
Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements) Regulations, 2009, both as amended, or any applicable law in India or as an inducement to enter into investment activity. No part of this
document should be considered as a recommendation that any investor should subscribe to or purchase securities of the Company or any of its subsidiaries or affiliates and should not form the basis of, or be relied on in
connection with, any contract or commitment or investment decision whatsoever. This document is not financial, legal, tax, investment or other product advice.

The Company, its shareholders, representatives and advisors and their respective affiliates also reserves the right, without advance notice, to change the procedure or to terminate negotiations at any time prior to the entry into
of any binding contract for any potential transaction. This presentation contains statements of future expectations and other forward-looking statements which involve risks and uncertainties. These statements include
descriptions regarding the intent, belief or current expectations of the Company or its officers with respect to the consolidated results of operations and financial condition, and future events and plans of the Company. These
statements can be recognised by the use of words such as “expects,” “plans,” “will,” “estimates,” or words of similar meaning. Such forward-looking statements are not guarantees of future performance and actual results,
performances or events may differ from those in the forward-looking statements as a result of various factors and assumptions. You are cautioned not to place undue reliance on these forward looking statements, which are
based on the current view of the management of the Company on future events. No assurance can be given that future events will occur, or that assumptions are correct. The Company does not assume any responsibility to
amend, modify or revise any forward-looking statements, on the basis of any subsequent developments, information or events, or otherwise.
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